. What these studies permit is the reincorporation of institutional agency (such as the state, the corporation and secondary associations), beyond that of the market, for guiding, protecting and' stimulating local industrial entities.
For Evans (1995) , the success of industrial development is contingent upon the combined embeddedness and autonomy of the state. Based on his examination of the information technology industry, Evans associates industrial success with the ability of the state to remain independent from the local elite and multinational firms, yet institutionally embedded through 'a concrete set of social ties that binds the state to the society' (Evans 1995: 12) . On the basis of his case study of South Korea, he articulates a scenario in which the national state enabled the development process by guiding, focusing and at times limiting the local industry. For Evans, the key lies in the state's ability to manipulate policies from initial 'midwifery' to eventual 'husbandry' (Evans 1995: 13 (Deyo 1987; Gold 1988; Wade 1990; White 1988 (Wade 1990: 94 (Zenger 1977: 91) . Of these larger Japanese firms, some firms such as Sony and Sanyo continued to 'place a high priority on acquiring access to local CTV markets' and initially had negligible export facilities (Baba 1985: 300 (Sanderson 1989: 13 (Gold 1988: 189) .' Also, a number of these new entrepreneurs were trained in the US and were actively recruited by the Taiwanese industry (Hobday 1994: 353 (Schive 1990: 77) . This is because 'as the capabilities of the developing countries have grown, U.S. firms have increased the proportion of foreign-sourced to US parts' (Sanderson 1989: 11 (Kuo 1995: 170) . For US firms, the association helped them overcome a 'lack of local information on the part of American managers' (Chen 1992: 13 (Chen 1992: 13) . 'Earlier direct foreign investment, once established, has created a potential market for materials, which have gradually come to be supplied by local producers' (Schive 1990: 77 (Zenger 1977: 82, 87 (Kuo 1995) . Furthermore, when policies were designed in relation to the electronics industry it remained r-eactive to the demands initiated by the local and foreign firms, not the reverse as espoused under the state guidance models (Kuo 1995: 182; Lam 1992: 225 (Romer 1992; Wade 1990 (Grunwald and Flamm 1985) . Wilson (1992) (Werrett 1972; Wright 1991) .
By 1971 the government actively sought new investors by offering more location choices for maquiladora plants (that is, the interior cites) (Sklair 1993: 140 (Wilson 1992 (Grunwald and Flamm 1985: 175) . The growing instability of the border industry was reconfirmed during the 1974-75 recession-there was a 'general unwillingness of Mexican industry to risk retooling and/or increase production when the maquilas could disappear at any time' (Sklair 1993: 200) . In particular, the negative effects of the recession were felt disproportionately within the consumer electronics maquiladoras. The Mexican government, too, had learned to take seriously the signs of the fragility of the maquila industry, and the years of benign neglect that had marked the first decade of the industry ended with an 'Alliance for Production' between the government and representatives of the maquiladoras (Sklair 1993: 62 (Television Digest 1977: 4, 7, 10, 11, 40 (Dicken 1992: 327-28 (Ohgai 1996) . (Gold 1988: 190) . 6. Many of these new entrepreneurs had received a university education in the US (Gold 1988: 189 
